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Disclaimer
The information contained in this presentation ("Presentation") has been prepared by Firestone Diamonds plc (the "Company") and is being communicated for general background
informational purposes only. The Presentation has not been independently verified and the information contained within is subject to updating, completion, revision, verification and
further amendment. While the information contained herein has been prepared in good faith, neither the Company, nor its shareholders, directors, officers, agents, employees, or
advisors give, has given or has authority to give, any representations or warranties (express or implied) as to, or in relation to, the accuracy, reliability or completeness of the
information in this Presentation, or any revision thereof, or of any other written or oral information made or to be made available to any interested party or its advisers (all such
information being referred to as "Information") and liability therefore is expressly disclaimed. Accordingly, neither the Company nor any of its shareholders, directors, officers, agents,
employees or advisers take any responsibility for, or will accept any liability whether direct or indirect, express or implied, contractual, tortuous, statutory or otherwise, in respect of the
accuracy or completeness of the Information or for any of the opinions contained herein or for any errors, omissions or misstatements or for any loss, howsoever arising from this
Presentation. In communicating this Presentation, the Company does not undertake or agree to any obligation to provide the recipient with access to any additional information or to
update this Presentation or to correct any inaccuracies in, or omissions from, this Presentation which may become apparent. Information contained in this Presentation is the propertyupdate this Presentation or to correct any inaccuracies in, or omissions from, this Presentation which may become apparent. Information contained in this Presentation is the property
of the Company. It is made available strictly for the purposes referred to above. The Presentation and any further information made available to any recipient may not be reproduced,
used or disclosed without the prior written consent of the Company. This Presentation is confidential and shall not be copied, published, reproduced, or distributed in whole or in part at
any time without the prior written consent of the Company.

This Presentation should not be considered as the giving of investment advice by the Company or any of its shareholders, directors, officers, agents, employees or advisers. Each
party to whom this Presentation is made available must make its own independent assessment of the Company after making such investigations and taking such advice as may be
deemed necessary. In particular, any estimates or projections or opinions contained herein necessarily involve significant elements of subjective judgment, analysis and assumption
and each recipient should satisfy itself in relation to such matters. Neither the communication of this Presentation nor any part of its contents is to be taken as any form of commitment
on the part of the Company to proceed with any transaction. In no circumstances will the Company be responsible for any costs, losses or expenses incurred in connection with any
appraisal or investigation of the Company. This Presentation does not constitute, or form part of, any offer or invitation to sell or issue, or any solicitation of any offer to subscribe for or
purchase any securities in the Company, nor shall it, or the fact of its communication, form the basis of, or be relied upon in connection with, or act as any inducement to enter into, any
contract or commitment whatsoever with respect to such securities.

The communication of this Presentation in or to persons in certain jurisdictions may be restricted by law and persons who may receive communication of this Presentation should inform
themselves about, and observe any such restrictions in advance of communication to them of this Presentation. Any failure to comply with these restrictions may constitute a violation
of the laws of the relevant jurisdiction. In particular, this Presentation has not been approved by an authorised person pursuant to Section 21 of the Financial Services and Markets Act
2000 ("FSMA") and accordingly it is being delivered in the United Kingdom only to persons to whom this Presentation may be delivered without contravening the financial promotion
prohibition in Section 21 of the FSMA. Those persons are described in the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 ("Order") and include personsprohibition in Section 21 of the FSMA. Those persons are described in the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 ("Order") and include persons
who have professional experience in matters relating to investments and who fall within the category of person set out in Article 19 (investment professionals) of the Order and high net
worth entities as defined in Article 49(2) of the Order. Any activity to which this Presentation relates in the United Kingdom is available to, and will only be engaged with such persons
and this Presentation should not be acted or relied upon in the United Kingdom by persons of any other description. This Presentation has not been approved as a prospectus by the
United Kingdom Listing Authority ("UKLA") under Section 87A of FSMA and has not been filed with the UKLA pursuant to the United Kingdom Prospectus Rules. This Presentation nor
any copy of it may be taken or transmitted into the United States of America or its territories or its possessions (the “US”) or distributed directly or indirectly into the US or to any US
person as defined in Regulation S under the Securities Act 1933 as amended, including U.S resident corporations or other entities organised under the laws of the United States or any
state thereof or non-U.S branches or agencies of such corporations or entities. Nor shall this Presentation be taken, transmitted or distributed into Australia, Canada, Japan, South
Africa, or any other jurisdiction which prohibits the same except in compliance with applicable securities laws. By accepting communication of this Presentation, the recipient
represents and warrants that it is a person to whom this Presentation may be communicated without a violation of the laws of any relevant jurisdiction. This Presentation is not to be
communicated to any other person or used for any other purpose and any other person who receives communication of this Presentation should not rely or act upon it.
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1 Introduction
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Company Background

� Right location - Botswana
– World’s biggest and lowest cost diamond producer
– Stable economically and politically
– High success rate – 8% of kimberlites economic vs. 1% worldwide– High success rate – 8% of kimberlites economic vs. 1% worldwide

� High quality, diverse portfolio of projects
– BK11 – cash flow in H2 2010
– Jwaneng - low risk toll treatment; +$1b revenue potential
– Tsabong – potential world class project; 85 kimberlites to evaluate
– Other projects in Botswana, including BK16
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Management Team

� Philip Kenny, CEO

– 25 years in mining and oil and gas sectors and 14 years in the diamond 
sector

– Co-founder of Firestone in 1998– Co-founder of Firestone in 1998

� Tim Wilkes, COO

– 28 years in diamonds; ex-general manager of Mineral Resource 
Management and Competent Person at De Beers

– Worked extensively at Orapa and Damtshaa mines in Botswana

– Joined Firestone in 2005

� Jan Louw, Director of Operations
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� Jan Louw, Director of Operations

– 25 years in mining and 6 years in diamonds; pioneered development of 
small gold mines for Anglo American

– Responsible for Firestone’s 3 diamond mines in South Africa 

– Joined Firestone in 2003



2 The Diamond Market & Botswana
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Source: WWW Diamond Forecasts, Q1 09; De Beers Source: Mineweb, May 09; De Beers
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Source: BHP Billiton, De Beers, Firestone estimates Source: De Beers; at Nov 08 pricesSource: WWW Diamond Forecasts; at Q1 09 prices

Diamond price recovery will be driven by stronger f undamentals than most other commodities



Why Botswana?

� World’s largest diamond producer 

– 25% by value

– Debswana – 50/50 JV between De Beers and Botswana government

� World’s lowest cost producer

– good climate and infrastructure

– stable politics - multiparty democracy since 1966

– A2 credit rating by Moody’s (same as Poland, South Korea)

� Lowest economic threshold of major kimberlite produ cing regions

10

� Lowest economic threshold of major kimberlite produ cing regions

– Northern Canada, Russia ~ $100-120/tonne

– Angola, DRC ~ $25-50/tonne

– Botswana ~ $8-10/tonne



Diamonds in Botswana

Orapa Field
� 8 out of 75 kimberlites 

economic

Orapa
� BK11 & BK16 

advanced evaluation 

Firestone interests 
in Botswana

Producing kimberlite 
fields in Botswana

economic

� Orapa Mine ~ $1b 
revenue p.a., 70% 
margin

Jwaneng Field
� 3 out of 11 kimberlites 

economic

� Jwaneng Mine ~ 
$1.7b revenue p.a., 
>90% margin

Jwaneng
� Jwaneng Tailings 

Project

� Licences over 4,600 
sq km

advanced evaluation 
projects

� Licences over 14,000 
sq km 
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>90% margin

Tsabong
� 85 kimberlites, 19 with 

diamonds

� 14 kimberlites at bulk 
sampling stage

� Licences over 7,500 
sq km



3 BK11 & Orapa Projects
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Firestone kimberlites

AK 21

AK 22 & 23

BK11

ORAPA

BK 53

BK 16

DAMTSHAA

13

AK6

BK11
LETLHAKANE

Producing mines/development projects

Firestone kimberlites/development projects



BK11
� Acquired by Firestone March 2007

– 80% interest; likely to dilute partners and increase to 90%

� Excellent results from evaluation work
– Phase 1 completed June 2008; Phase 2 completed March 2009

� High value diamonds
– Independent valuation $123/ct (March 2009, after 50% drop in market)
– Orapa Mine $30/ct and Damtshaa $66/ct currently

� Inferred Resource of 12 Mt
– Revenue up to $16/t; operating costs of $6.50/t
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Phase 3 evaluation

� 20,000 t bulk sample trench
– Recover 2,000 carats
– Likelihood of ore value >$10/t is high 
– Will allow mine development decision– Will allow mine development decision

� Work at advanced stage 
– Earth moving advanced
– Pilot plant operational
– Sample to be completed H2 09
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BK11 - Development Plan
� Use production plant from Bonte Koe Mine in South A frica

– Value $15m

� $7.5m to modify, transport and erect at BK11
– Straightforward to re-locate– Straightforward to re-locate

– Expected to be on site at BK11 by Q4 2009

– 9 months to start-up

– Capacity 1.5 mt per annum

� Operating costs $6.50/t
– Based on 3 years plant operating history

� Start up anticipated by mid -2010

16

� Start up anticipated by mid -2010



Economic assessment

� Base case - good operating margins at March 09 diamo nd prices

Tonnes 
(m)

Revenue/t 
($)

Margin 
(%)

Annual 
revenue ($m)

Annual profit 
($m)

Zone

Tonnes 
(m)

Revenue/t 
($)

Margin 
(%)

Annual 
revenue ($m)

Annual profit 
($m)

Zone

Zone

KWU 3 $16 59% $24 $14

KW 7 $12 46% $18 $8

� Upside – profits double at June 08 diamond prices

Zone

KWU 3 $27 76% $40 $30

KW 7 $20 68% $30 $20

17

� Updated valuation June 09 – increased 10% to $136/ct



� Sampled by De Beers in 1990’s

– 15 cpht

– Contains high value diamonds, similar to BK11

BK16

� Bigger resource potential than BK11
– 17m tonnes to 200m

� Firestone earning 87.5% interest for carrying to ba nkable feasibility

– LDD bulk sample planned after BK11 

development decision
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Orapa Projects Summary

� BK11 likely to support new mining operation in 2010

� Use BK11 mine as base for satellite mining operatio n
– $1/t to truck kimberlite within 10 km radius– $1/t to truck kimberlite within 10 km radius

� Firestone kimberlites
– Next project: BK16
– Later projects: AK21, AK22, AK23

� Firestone well placed to exploit other kimberlites
– Only independent operator in Orapa area

19

– Only independent operator in Orapa area
– Only bulk sample and pilot plant in Botswana



3 Jwaneng Tailings
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Debswana Tailings Project

� Debswana tailings dumps among the largest unexploit ed diamond 
resources in the world

– +300 Mt at Jwaneng, Orapa & Letlhakane

– Debswana plan to exploit using mobile, modular tailings plants– Debswana plan to exploit using mobile, modular tailings plants

� Firestone selected as preferred bidder after 2 year  bidding process

� Jwaneng coarse tailings dump first to be processed

– >30 million tonnes, $150m potential revenue

– Contract negotiations advanced; to be signed H2 09

� Objective is to deploy multiple plants across Debsw ana’s mines

21

� Objective is to deploy multiple plants across Debsw ana’s mines

– +$1bn revenue potential



Jwaneng Mine

Mining pit
� 2 km x 1 km

Final recovery 

� In operation since 1982 � Annual revenue $1.7bn, at +90% margin

Final recovery 
building

22

Coarse tailings 
dump

Fine tailings 
dump

Proposed location 
of tailings plant



Project Plans

� Firestone builds and operates processing plant

– Design being undertaken by same company as used for Bonte Koe & BK11 
plant

– Design work at advanced stage

� Debswana supplies power, water and tailings facilit ies

� Low execution risk

– Similar scale to and less complexity than Bonte Koe

– Bonte Koe built on time and on budget

– Bonte Koe operated successfully to De Beers’ standards for 3 years

23



Contract Structure

� “Opco” operates plant and receives operating fees 

– Opco owned by Firestone 

– Based on Bonte Koe 2009 contract rate - $5/t, 35% margin

– Profit sharing/performance incentives– Profit sharing/performance incentives

� “Plantco” finances plant and receives capital recou pment fees

– Approx $40m per plant 

– Capital and interest to be guaranteed by Debswana

– Expect 100% debt finance; no Firestone capital to be required 

– Financing partner selected 

24



Debswana Tailings Summary

� Long term, predictable revenue stream
– Jwaneng dump ~ $150m
– Other Debswana dumps >$1bn

� Firestone revenues not tied to diamond price or gra de� Firestone revenues not tied to diamond price or gra de

� Other benefits
– Shares overhead with BK11 and other Botswana projects
– Strategic relationship with Debswana

� Schedule

Milestone Date

25

Sign contracts Q3 2009

Commission plant Q4 2010

Full production 2011

Roll out more plants? 2012+



4 Tsabong
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Tsabong Kimberlite Field

� One of the largest diamondiferous kimberlite fields  in the world
– 85 known kimberlites; 18 diamondiferous
– MK1 kimberlite - 180 hectares, diamondiferous

MK1

180haMK45
25ha

MK38
~20ha

Catoca 

27

Firestone kimberliteKimberlite mine

Mir 
7ha

Udachnaya 
20ha

Catoca 
66ha

Kimberley 
4haPremier 

32ha

Jwaneng
45ha Orapa

111ha



Tsabong Potential
� Limited evaluation since first discoveries in the 1 980’s

� Substantial exploration carried out by Firestone

– 50 sq km ground geophysics

– 22,000 metres of drilling

– 2 t of microdiamond samples

– 6 kimberlites bulk sampled

28



Firestone Exploration Results

� Independent data review indicates similar geologica l setting to Jwaneng

� Macrodiamonds recovered from 5 of 6 kimberlites bul k sampled

– Proves continuity of mineralisation across the field– Proves continuity of mineralisation across the field

� Good results from MK1 & MK38

– Microdiamond grade estimate +25 cpht

� 18 kimberlites discovered

29



Tsabong Summary

� Prospects for economic discovery are good

– Geological setting is right

– Botswana economic ratio of 8% is in our favour– Botswana economic ratio of 8% is in our favour

� Plan to introduce JV partner

– Firestone to retain carried interest to BFS

– Discussions at advanced stage
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6 Outlook
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Corporate Outlook

� Focus on cash and cash flow
– BK11 provides biggest near term cash flow potential

– Jwaneng tailings will provide low risk, longer term cash flow

� Good near term upside
– Profits highly leveraged to diamond price recovery

– BK16 and other Orapa satellite kimberlites

� Significant long term potential
– Tsabong

– Tailings plants at other Debswana mines

32

– Tailings plants at other Debswana mines



Development Timeline

2009 2010 2011

Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

Evaluation.

BK11

Evaluation.

Construction

Production

Jwaneng 
tailings

Construction

Production

BK16/Orapa

Evaluation

Construction

Production

Other tailings
Construction

Other tailings
Prod.

Tsabong Evaluation
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Potential valuation

Base valuation
(p/share)

Mid valuation
(p/share)

Blue sky valuation 
(p/share)

BK11 42 112 212

Tailings 86 163 256Tailings 86 163 256

BK16 37 90 180

Tsabong - - -

Other 
projects

- - -

Total 165 365 648

Assumptions Base Mid Blue Sky

BK11
Based on March 2009 diamond 

prices
50% recovery in diamond prices

Based on June 2008 diamond 
prices

Tailings 2 plants at Jwaneng 2 plants at Jwaneng, 2 at Orapa
2 plants at Jwaneng, 2 at Orapa, 

2 at Letlhakane

BK16 Revenue/t similar to BK11 Revenue/t similar to BK11 Revenue/t similar to BK11

34

Source: Company estimates



Financial position
� Raised £7.2m in July 2009

– Private equity placement to existing institutional holders and non-holders

� Use of proceeds� Use of proceeds

– £5 million: To develop and commission a mine at BK11

– £0.5 million: Commence resource development at BK 16

– £1.7 million: Working capital & contingency
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Corporate Information

� Shares in issue:  98 million, 111 million 
fully diluted

– ~17% management; ~30% top 3 
institutions; ~5% other institutions & 

� Major shareholders

– JPMorgan - 10%

– AXA/Framlington - 8%

– Gartmore - 7%institutions; ~5% other institutions & 
retail

� Market cap £32m (32.75p)

– Gartmore - 7%

36
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Diamond Production Worldwide 

Siberia
17%

Kasai

Kaapvaal

11%

19%
3%

Slave
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Source: BHP Billiton

40%

“Hot spots”

3%

Craton



Kimberlite Erosion
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Declining Reserves

Reserves of major operating mines / annual producti on
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Source: BHP Billiton, De Beers, Firestone estimates
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US Retail Diamond Sales are robust

GDP vs Jewelry Sales

Jewelry Sales GDP

RecessionDepression

Great Depression

� History indicates rapid recovery of diamond sales p ost recession
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Source: Idex, Dec 08

Source:  BEA, NBER, BLS, JIRI

� Signet (largest US specialist jeweller) reported sa me store Q1 sales 
down only 2.9%



BK11 Evaluation Programme Summary

� 6,300m of 4” core drilling 

� 3 x 24” and 6 x 36” LDD holes

� 900 tonnes of kimberlite 
sampled

� High grades and diamond 
values in KW area (9-15 cpht 
and $175/ct= $16-26/t) )

43

BK11 surface outline



BK11 Geological Model

K1

K2U

CRB
� Target economic zone 

0-120 metres

� Internal geology and 
K2U

K3

Shale

120 m

0

� Internal geology and 
grade distribution well 
understood

� High grade grain flow 
deposits, similar to 
Orapa and Damtshaa 
Mines

K4

120 m
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BK11 3D model



BK11 Grade Modelling
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Source: Zstar Mineral Resource Consultants



BK11 Grade Tonnage Modelling
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Source: Zstar Mineral Resource Consultants

Cut off grade 
(cpht)

Above cut off

Tonnage (%) Diamond content Grade (cpht)

0 100 100 9.0

8 58 68 10.5

10 28 39 12.0

12 11 18 13.7



BK11 Diamonds
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BK11 Diamond Value Modelling 
� Diamond value and grades modelled by Zstar Mineral Resource 

Consultants
– Zstar review all Mineral Resource work for De Beers’ mines

Modelled value 
$126/carat
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Source: Zstar Mineral Resource Consultants



Trench sample position
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Jwaneng Tailings Plant Design
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Tsabong High Interest Kimberlites

Kimberlite Surface Area Macros recovered Micros recove red Comments

MK 1 180 + + Very large size; 13% G10 garnets; 
microdiamond grade of 25 cpht

MK 31 75 NS + Large sizeMK 31 75 NS + Large size

MK 45 25 - - 4% G10 garnets; best KIM chemistry

MK 4 20 NS + 10% G10 garnets

MK 42 20 NS +

MK 39 20 NS +

MK 38 20 + + 24% G10 garnets; best KIM chemistry; 
microdiamond grade of 25-30 cpht

MK 7 20 NS - Group 1 eclogitic garnets

MK 34 20 NS +

51

MK 34 20 NS +

MK 52 15 + +

MK 51 10 + + 17% G10 garnets

MK 84 10 + - 10% G10 garnets; best KIM chemistry

MK 65 10 NS + Best diamond results

MK 48 10 NS +

NS = Not yet sampled  



Tsabong  Exploration

MK6

� >80 geophysical 
targets identified

MK1

MK4

MK5
1

MK3

� Conversion ratio of 
targets to kimberlites 
>60%

52

MK3
7

MK42


